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 Infrastructure and the need to shout louder.
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This year’s Forum proved to be a dynamic and 
engaging two days. IPFA’s unique position as a 
non-profit industry association allowed us to bring 
together an invite-only group of peers to meet and 
exchange ideas on key issues facing the industry. 

The Forum provided a rare opportunity to hear from 
a diverse range of industry leaders and renowned 
speakers on the “Change” and “Trends” themes that 
are impacting our industry. Delegates contributed 
to the Forum by speaking out and asking the difficult 
questions to make the most of the high-quality 
speakers and panellists. During the second day, we 
connected with peers in specific sectors, through 
our Industry Roundtables that allowed attendees to 
reflect on the challenges and opportunities we are 
facing.

For more than 20 years, IPFA has provided the 
infrastructure and energy industry with a home for 
thought leadership, networking and professional 
development. Counting over 650 companies and 
25,000 individuals as members, IPFA delivers an 
incredible and vibrant community that supports 
the continued progression and innovation of the 
industry. 

We look forward to shaping the industry for the next 
20 years!     

What was discussed 
at the 2019 European 
Infrastructure & Energy 
Finance Forum?



When considering change and trends in the 
scheme of infrastructure investment, it’s 
hard to turn a blind eye to the key issue facing 
the market today: a market full of capital 
competing for fewer projects with larger 
risks in an increasingly tumultuous political 
environment. It is no surprise therefore 
that the IPFA Forum began with a political 
commentary. 

Keynote speakers Phillip Blond, ResPublica, 
Lord Peter Mandelson, Global Counsel and Jan 
Peter Balkenende, Former Prime Minister of the 
Netherlands, all called for action, cautioning 
the attendees that the political situation 
is becoming more complex, not less, and 
therefore riskier for infrastructure investment. 
As one speaker commented: ‘If the risk sharing 
of public-private partnerships can be taken as 
a trust indicator, nobody trusts the neo-liberals 
in power anymore. Nationalism has become a 
proxy for solidarity.’ 

The proposition? The industry must stand up 
for its own values, drive the agenda forward 
and provide direction in a political climate that 
all too often encourages short-term Populist 

policies. Infrastructure can no longer 
be viewed as single assets but rather 
collective drivers for socio-economic 
change. By creating more shared value 
and thinking about infrastructure 
holistically, we can counter the very 
factors that are causing investments 
to become fewer and riskier. 

On technological change in 
telecommunications, for instance, 
5G and the security concerns around 
Huawei are a prime example of 
where bilateral politics is having 
global ramifications, as one speaker 
commented: “What the world needs is 
a new international rules-based system 
of trade which includes China on the 
inside as a partner.” With the current 
backdrop of a potential US-China 
trade war, the consensus from the 
Forum was that security concerns are 
being over-hyped. For what is a global 
telecoms tech industry, the challenge 
is one of spreading the word on all that 
is being done for security. Ultimately, if 
China loses out, then so does the rest 

Forum overview of the world.

A need for the investment community to shout 
louder emerged as a growing theme. On capital 
market trends, one of the main reasons for there 
being so much dry powder of funds looking for 
places to invest is a lack of projects coming to 
market. The conclusion was that a bigger effort 
is needed to publish the good news stories to 
counter misconception around equity investors 
and to promote private financing for public 
works. 

In the context of PPPs, the key observation in 
the PPP Roundtable at the Forum, however, 
was that the negative side of the story is over-
played, mostly because the positive narrative 
has not been given a fair hearing. Politicians 
and the public are largely unaware that 
conventionally procured, state-funded projects 
are invariably delivered late and over budget and 
that the opposite is true of most PPP projects. 
A show of hands confirmed IPFA delegates' 
belief there is a viable case for authoritative 
independent research on the value of PPP 
projects. 

Leading members of the infrastructure investment community 
gathered in Amsterdam in June 2019, for the IPFA Infrastructure and 
Energy Finance Forum, discussing current and future trends and 
key issues for investors.

So, what to do?
Infrastructure must be considered as a product 
of the global market – goods, services, people 
– all focused on one common goal – to reshape 
the industry narrative for the good of the 
collective. From debating how energy generation 
will move to 100% renewable energy to the 
regulatory environment needed for the role 
out of digital infra, the IPFA Forum has started 
the conversation. By further connecting and 
empowering the membership, and harnessing 
the collective voice, IPFA can promote the values 
of the industry in an era of change. 



government. 

Long considered a key part of the sustainability 
agenda, the renewable energy industry, once 
‘an-out-there’ asset class, is now very much 
mainstream. Demand remains strong for 
investors in the sector with a large pile of 
equity capital to be deployed in the offshore 
wind market. However, intermittency remains 
the challenge. The battery storage market / 
flexible generation market is maturing, including 
intermittency mitigation methods as bundled 
services. Investors are getting smarter in their 
relationships with energy off takers, including 
the use of structured corporate PPAs and 
aggregated power offtake arrangements. A larger 
position across the market allows players to 
take a calculated risk on long-term government 
policies on energy. 

Encouraging signs are coming from growing 
awareness and appetite for the transition to 
low carbon in emerging markets. Even if all 
governments meet current commitments, a 
3.5°C temperature rise may be the outcome. 
However, as our panel pointed out, more 
recognition encourages greater uptake and 
mindsets are changing. Awareness of the 
hazards of plastics has shown that market 
changes can come about, with policy changes 
from government following. Likewise, investors 
have realised the impacts on the bottom line and 
have taken a lead in decarbonisation. Several 
panellists remarked that climate risk analysis 
is a key part of all their decision making in 
investments. Application of ESG standards and 
benchmarks can be an important tool but require 
good quality data and reporting.

With energy demand forecasted to increase, 
decarbonising energy generation will be 
important in many Government’s goals for net 
zero carbon targets. Global population growth 
will also bring additional challenges relating to 
food supply and security. This market is hard to 
ignore, with an estimated US$83bn of investment 
made each year in food production, it is likely that 
these investments could lead to new industries 
in vertical farms, soil health, hydroponics, 

Climate Change

“Investors keep telling us they cannot find 
enough low-carbon and climate 

adaptation assets to invest in. What it boils down to is nothing but 
political will. ” 

The debate on climate change has moved on. 
Between members of the IPFA panel on Climate 
Change at least, the discourse was not on the 
likelihood of climate change, but on the impacts 
and what to do about them. Panellists agreed 
that the investment appetite is strong but also 
dependent on good climate adaptation assets to 
invest in. Echoing commentary from the broader 
infra investment community, what is needed 
is greater commitment and firmer plans from 

greenhouse and biogas plants.

There are two sides to this: opportunities for 
investors and the impacts that climate change 
and the transition to a low-carbon economy 
will place on investments. Investors and global 
institutions are looking keenly at both.

Key takeaways
- Investors are convinced – but appetite is not 
matched by project opportunities for low-carbon 
and climate change adaptation
- Political will is crucial and on a knife edge
- Positive signs of change are emerging
- Investors can and are including climate change 
analysis in all decision making.



Capital market conditions in infrastructure are 
best indicated with some numbers: According 
to the panel, 2019 has seen the largest quantity 
of capital funds raised for a decade – almost 
three times the number in 2018. The average 
fund size has increased 60% to $1.4 billion since 
2017 and as the Capital Market Trends panellists 
confirmed, there is still plenty of appetite for 
greater deployment and increased exposure.

Much was said about the substantial amounts 
of dry powder, in both equity and debt, seeking 
places to invest; and about the signs of market 
risks and what fund managers are doing to 
mitigate them. The obvious question, of whether 
the market is getting too frothy, brought an 
83% vote in agreement, but arguably the more 
interesting observation comes from nearly a fifth 
of IPFA delegates disagreeing. The market has 
widened greatly as definitions of infrastructure 
have changed. Traditional signs of a mismatch 
between market cost and value are evident, but 
the amount of money in the market can also be 
taken as a reflection of its maturity and widening 
definitions of the asset class. 

Greater opportunities have also come from 
other factors, such as refinancing and banks 
redistributing debt – giving further explanation 

for the extent of dry powder evident – and the 
panel observed how market maturity means risks 
and opportunities are now being managed better. 
Having the right strategy in place was proffered 
as important, involving spreading of risk and 
consolidation with partners, teaming up rather 
than competing, for instance.

On the key question of political risk – always 
there and growing in places – this prompted 
observations of the market’s difficulties in 
making what ought to be a clear case for private 
investment. As states alone cannot fund all they 
want to do themselves, a bigger effort is needed 
to publish the good news stories to counter 
misconception around equity investors.

Key takeaways
- The market continues to grow at great pace, 
with appetite for greater deployment of funds 
unabated
- Fund managers think the market is showing 
signs of being too frothy
- Growth of sums available is due partly to 
definition creep and market maturity
- Strategies have developed for better 
management of risk and opportunities
with appetite for greater deployment of funds 
unabated.

Capital Market Trends

"The amount of money in the market partly reflects its maturity and 
widewidening definitions of the asset class"



The consensus agrees – diversity and inclusion 
are important for business. Our poll of IPFA 
meeting delegates showed none regard it as a 
fad not worth prioritising.

Members of the Panel on Recruitment & 
Talent Trends were clear on the issue – and 
on how cultural change is needed if more 
diverse talent and ideas are to be recruited 
and retained. The types of culture in question 
go far beyond just encouraging inclusion and 
diversity. Organisations doing well on this issue 
are focusing on wellbeing. Equipping people 
with skills to become more emotionally aware 
has transformed some businesses. Personal 
development aspects have been paying off.

Functional policies are important, promoting 
things like real flexibility and parity of maternal 
and paternal leave – where respect for the needs 
of the individual are necessary. It is not just about 
work-life balance either, because the reality is 
that a balance is difficult. Honest conversations 
are necessary, about the realities and trade-offs 
required to accommodate what people need. 
There was recognition that men often find it 
difficult to request equality of parental leave, 
for fear of harming their careers, but that was 
countered: “Mindsets need to change, to always 

question why things cannot be done flexibly.” 

Panellists agreed that a culture of inclusion 
promotes employee wellbeing and retains the 
best and most diverse talent – and so benefits 
business performance. Asked one thing that 
all managers can do to improve diversity, the 
answers from the panel were unequivocal: Think 
of yourself as a role model. Challenge your own 
behaviour and beliefs.

Key takeaways
- Diversity and inclusion is vital for business 
performance and the bottom line
- Cultural change is needed for recruitment and 
retention of diverse talent and ideas
- True flexibility and equality are required as 
functional policies – considering the needs of the 
individual
- Zero tolerance on inappropriate behaviour must 
be matched by business culture and expectations 
on all employees.

Recruitment & Talent Trends

"Mindsets need to change, to question why things cannot be done 
flexibly"



One result of a highly confident M&A market, is 
an increase in deals done by auction – in Western 
Europe, the proportion closed through auctions 
hit 57% in 2018. On the political landscape, the 
trend is of greater scrutiny of foreign investment 
and governments granting themselves 
significant rights to intervene. The key take-
aways here are that the risks are real and that a 
holistic view is needed, coupled with good on-
the-ground knowledge of each country. 

Furthermore, with risks increasing, and 
termination rights and liability caps falling, 
European M&A is increasingly seller friendly. 
Buyers are consequently looking for risk 
allocation elsewhere, with Warranty & Indemnity 
insurance featured on 78% of deals in 2018 in 
Western Europe.

Other trends include a “blurring of the lines” 
between infrastructure and private equity deals. 
Appetite for investment continues to grow and 
investors are looking at riskier non-core assets 
which suggests opportunities for new styles of 
equity financing.

With increased regulatory and political 
pressures, appropriate legal due diligence 
has  an important role to play, particularly in 

relation to foreign investment rules. Bilateral 
treaties, which have historically not been given 
enough attention, should now be at the forefront 
of investment decisions. The sector’s future 
is going to depend on its ability to engage in 
balanced and evidence-based debate with 
governments on infrastructure and investment.

Key takeaways
- Market confidence has driven an increase in 
competitive deals by auction
- An increasingly seller-friendly market is evident 
in buyers seeking risk allocation in M&I insurance
- The environment for investors is changing 
political risks are real, with states granting 
themselves greater powers of scrutiny and 
intervention
- Political and regulatory risk requires a holistic 
view, ‘on the ground’ knowledge and greater 
attention to bilateral treaties.

Trends in European M&A

In relation to the current M&A market, a presentation from Allen 
& Overy speakers, Richard Evans and David Lee, highlighted that 
the most significant trends relate to a confident market driving 
competitiveness, with greater regulatory and political risks.



Of all the world’s digital data in existence, 90% 
of it has been produced in the last two years 
and the number of the largest hyperscale data 
centres is expected to nearly double, from 
338 in 2016, to 628 in 2021. The IPFA Forum 
explored whether data centres should be viewed 
as an asset class of their own and the key 
considerations necessary to finance them.

It is not just the volume of data that separates 
data centres from other assets. Provision of 
enough power, connectivity and security are key 
project design requirements. When it comes to 
location considerations, does that asset have 
good power and fibre connectivity? 

In terms of financing models, there are numerous 
similarities to a PF structure, including the need 
for an SPV to build and operate the project as well 
as having nonlimited recourse financings with 
full recourse only to project company assets. 
Key differences come from the need for a large 
amount of back-up power generation on site, 
usually diesel power, plus the necessary flexibility 
of operations as service providers come and go. 
Likewise, as data centres are typically developed 
in phases, financing tends to be reflected in 
ratios becoming more akin to real estate values 
as more debt is raised. Some larger hyperscale 
customers require the right to self-remedy if the 
services provided by the data centre operator do 
not meet the agreed standards.

Because data centres hold valuable information, 
projects can be politicized in the interest 
of national security. The EU Foreign Direct 
Investment Screening regulation, which comes 
into force in September 2020 scrutinizes foreign 
investment with Ministers able to veto or unwind 
foreign interest in the asset.

Regulatory regimes for data centres are still 
emerging. For instance, the large amounts of 
power needed can push data centres into the 
regulatory regimes of energy centres. Regarding 
energy, environmental and privacy regulations, 
it is imperative to know the requirements of 
the project’s jurisdiction. Furthermore, power 
capacity is not always enough on local grids – 
know the availability.

Key takeaways
- Significant opportunity for investment as data 
and outsourcing grow exponentially
- Provision of sufficient power, connectivity and 
security are key project design considerations
- Regarding European FDIS regulations and 
permit requirements – know your jurisdiction
- Beware poor power capacity on local grids – 
know the availability.

Portfolio Projects & Data 
Centre Financing

Participants reflected on the polarization 
of the market, with the UK Chancellor Philip 
Hammond announcing “no more PFI financed 
projects”, while the Polish market remains 
positively inclined towards PPP. The French 
market is more nuanced, with locally procured 
and privately financed municipal fibre 
communication networks viewed favourably, 
while major availability-based PPPs are 
suffering a poor public image.

In the Netherlands as well, PPPs have become 
something of a “hot potato” for politicians, but 
mostly due to some very complex infrastructure 
projects being shoehorned into the PPP model. 
It was pointed out that some Dutch companies 
have distanced themselves from PPP, but that 
was replied with the observation that good 
contractors want to do the good projects and 
that those that have been set up well – with the 
right balance of risk – have worked very well, in 
the UK, the Netherlands and elsewhere.

So why Hammond’s bombshell announcement? 
No surprise to some that the UK decision 
came on the back of austerity, with the UK 
Treasury appearing to want to “turn the taps 
off” due to the perceived burden of sustained 
project operation and maintenance costs. The 
UK National Audit Office has had difficulty in 
sourcing sufficient evidence for the PPP value 
proposition, but the key observation here was 

that comparative research has simply not been 
done in any comprehensive fashion.

Studies elsewhere have shown that the majority 
of publicly procured projects, subjected to 
funding restraints and cost-cutting measures, 
are delivered late and over budget. Anecdotally, 
the opposite is true of many PPPs and “whole-
life management of the asset and its costs is 
the real benefit”. Of course, these are well-worn 
arguments from proponents of PPPs. So, it was 
suggested, does the language need to change? 
Is a new narrative needed, to create a new social 
contract with the public? Would the explanation 
have to be that, yes, the private sector makes 
a return on its investment, but a fair and 
appropriate one for the greater good?

Clearly, however, more needs to be done to 
balance the debate, as the story of the value 
of PPPs is not getting through, not in the UK at 
least. The Netherlands appears to have done 
a lot of good work on this already. The Dutch 
equivalent to the NAO carried out a study of 
PPPs with very similar contracts and financial 
structures to those of the UK but was able to 
come to a different conclusion – that PPPs 
deliver value for money in many cases. A show 
of hands unanimously backed the case for IPFA 
to examine commissioning an appropriate 
independent study. 

The PPP Industry

It is unquestionable that, in recent years, the sheer volume of data 
created and the need for it to be stored has resulted in new and 
significant infrastructure investment opportunities. 

The IPFA roundtable discussion on the PPP industry looked at the 
political shifts and resulting risks evident in the sector. 



With definitions expanding from “core” to “value-
add”, investor appetite remains undented. 
How do investors get comfortable with the 
risks inherent in businesses that until recently 
were owned by PE funds? Do these expansive 
definitions conceal investment challenges 
ahead, or is smart money finding high quality 
niche opportunities?

The core plus roundtable explored whether 
the distinctions being made between “core” 
and “value-add” are helpful, in what way the 
definition of infrastructure has broadened, 
and how investors view the various risk-return 
propositions. The roundtable brought together 
market participants from both the equity and 
debt markets who have taken a pragmatic view 
of infrastructure in the context of an evolving 
market, with a diverse range of views on how the 
market has adjusted to widening definitions of 
infrastructure. 

Beginning with labels, and drawing from 
multiple sessions at the Forum, the terms 
core, core-plus and value-add are alive and 
well. Albeit their use has become an area of 
increasing contention. At one end there was a 
suggestion that “core” as a description ought to 
disappear. While others suggested that labels or 

boxes are helpful as uninformed investors need 
some form of classification. In the end does it 
really matter in which box an investment sits? 
The answer from the participants appears to 
be a clear “no”, what does matter is how each 
investment aligns with a fund’s investment 
strategy which the underlying investors have 
trusted will be delivered. As mentioned on day 
one of the Forum, perhaps the infrastructure 
sector has reached a new period of maturity 
where increasing segmentation is just an 
outcome of growing specialisation and 
sophistication.

Can you simply apply a core mindset to the core-
plus or value-add space? The participants in the 
roundtable argued not, several investors have 
transitioned from the private-equity space and 
see infrastructure as businesses with intrinsic 
levers that can be pulled to drive performance. 
These are not yield players, they are seeking 
to meet their costs of capital at worst, while 
hoping for significant returns if their operational 
strategy pays off. When you apply an operational 
infrastructure philosophy, where infrastructure 
is seen as businesses rather than assets, 
you also appreciate your need to acquire the 
necessary industrial insights and knowledge. 
As a result, we are beginning to see increasingly 

Core Plus Infrastructure diverse skillsets and backgrounds within 
investment teams who operate in the non-core 
space.

Irrespective of labels, the infrastructure 
definition has evidently broadened. For some, 
the definition is plainly determined in an 
investment policy or regulation (e.g. Solvency 
II’s definition of qualifying infrastructure), 
while others may have the discretion to stretch 
definitions based on the presence of certain 
infrastructure-like characteristics. For most, 
infrastructure begins with the cashflows. Are 
they long-term, stable and recurring, and do 
they demonstrate resilience? While others 
added that infrastructure relates to physical 
assets providing essential services. Based on 
these assessments, it was joked whether a 
bakery providing essential bread with long-term 
stable cash flows is indeed infrastructure? The 
Jury is still out. 

We must also acknowledge that the scope 
of infrastructure will naturally broaden as 
new sub-sectors emerge through energy 
transitions or technological change. Of 

course, each of these areas will pose their 
own unique risks and will likely fall outside of 
the definition of core infrastructure. With the 
emergence of technology does infrastructure 
have to be physical, to what extent can 
software demonstrate infrastructure-like 
characteristics? To this end, we can only expect 
the definitions to widen, especially given the 
increasing monies being raised by funds in the 
non-core space.
Ultimately, whether the various boxes remain 
and become established segments of the 
infrastructure market will depend on the 
resilience of the non-core space to crises. 
Perhaps there will be a correction and the 
infrastructure definition will contract? 
Notwithstanding, it seems unwise to assume 
that any crises would be limited to non-core 
assets. Unabated investor appetite for the 
sector continues to drive looser financial 
structures and higher multiples irrespective of 
how they are labelled. 

In the past few years the market has pushed the boundaries of what it 
means to be infrastructure.



A sign of the investment opportunities to come 
from digital infrastructure were confirmed 
by IPFA’s roundtable on the subject, which 
discussed both the size of the challenge and 
uncertainty over when and exactly how it will be 
delivered.

Participants debated when 5G adoption will 
reach full market penetration with estimates 
varying widely. An audience poll during the 
panel discussions had already shown that the 
consensus believes 5G is the reality to come, 
rather than hype. We can expect 5G meshed 
networks of up to five million connected 
devices in every square kilometre of cities and 
urban centres. Importantly, for overcoming 
uncertainty over the timelines, 5G should 
not be considered in isolation, but as part of 
a layered portfolio of technology, including 
fibre networks, towers and data centres. The 
critical mass of current opportunities exists in 
expanding the size and density of fibre networks 
and the ‘macro sites’ of data transmission 
towers. However, these technologies have 
some way to go before countries have national 
coverage.

Regulation, which is still developing, also must 
give investors security and a ‘level playing 

field’. Asked if there is a funding problem, 
participants on this roundtable pointed out that 
governments have an important role to play in 
encouraging investment. Roll-outs can require 
subsidies to make peripheral business models 
work in rural areas and meet minimum service 
obligations. National strategies to achieve 
this also vary greatly with France doing well 
and other countries, Germany and the UK, for 
instance, less so.

With merchant revenues looking strong, and 
evidencing good historical performance, does 
the market need contractual certainty before 
investing? The answer from participants was 
that the asset class of digital infrastructure is 
very broad with different solutions relevant at 
different times. Both merchant risk and utility 
type models are relevant to the market and 
likely to be used in different scenarios. The 
investment must be robust and the pace at 
which service providers can use what’s provided 
is an important consideration.

It was noted that the use case for the network 
roll out is an important consideration. ING 
commented that they had launched a new Smart 
City fund for further roll-out of all things digital, 
including urban WiFi and sensor networks, 

Digital Infrastructure pointing to use case of these technologies helps 
the development of the sector. The technology 
will likely evolve into a very dense network 
of connected devices, belonging to energy, 
utilities, roads agencies and local and central 
government, as well as homeowners. The model 
for financing is difficult to predict at present, 
but fibre will be the backbone. 

While the roll-out of new telecoms tech 
presents massive potential for the investment 
community, due diligence will be vital. Investors 
will want confidence in delivery, operation and 
commercial cases. Security is a legitimate 
concern for investors. When it comes to 5G it 
should be noted that the technology standards 
are being developed by a global industry. US and 
European tech manufacturers will be impacted 
as much as China’s from any breakdown in 
multilateral trade agreements. Network 
developers and operators already have robust 
systems of ensuring security. Ultimately, the 
issue will be settled by building trust and by 
communicating all that the industry does to 
minimize security risk.

Overall, despite the uncertainties, participants 
were confident in digital infrastructure as an 
asset class. The sector is characterised by 
sophisticated infrastructure opportunities with 
significant evolution of this likely in the future. 
Successful execution demands a hands-on 
style approach of management, but the overall 
picture is a very positive one. Regulation will 
have a role to play as the sector matures, with 
the role of government to encourage investment 
in the sector and service levels in the end 
user. As the need of the end-user grows, the 
importance of the sector will become even 
greater. 

“The idea of there being a race to 5G is being hyped. 5G represents 
an opportunity to vastly improve connectivity and we have an 
opportunity to play an important role in making it happen.”



The Renewable Energy roundtable discussed 
the renewables sector in a refreshingly wide 
context - the premise being that, whilst all 
the participants accepted that wind and solar 
developers are investable assets, as well as 
being key technologies for the energy transition, 
there remains intermittency and grid balancing 
issues. So, how does the energy generation 
move to 100% renewable energy?

The roundtable acknowledged the benefits of 
wind and solar investments for their portfolios, 
then expanded the sectoral discussion to several 
potential technologies that are becoming more 
prevalent in the infrastructure investment 
space, including discussions on, Energy from 
Waste (EfW) plant solutions, District Heating and 
Floating Renewables.

The roundtable participants noted that in the 
urban context, incinerator processes could be 
useful in cities, quoting the recent experience in 
Copenhagen. There is still a long way to go with 
waste recycling and in the UK 30% of waste still 
goes to landfill, compared to a 50% recycling 
rate in Denmark (with 50% incineration and 
zero landfill). Commenting on how EfW often 
compliments District Heating, participants 
remarked that EfW plants placed in the heart 

of the urban areas and cities can be a key part 
of district heating solutions, if local population 
opposition to having EfW plants in their 
neighbourhood is overcome. 

The roundtable then focused on the changing 
public attitude to renewable energy generation. 
In particular, the recent study which showed 
acceptance levels at around 79% in favour of 
UK onshore wind. Likewise, there is a growing 
investor desire to deploy floating wind in deep 
water environments such as Japan and US. 
At present there is no single technology in the 
floating offshore wind market - there are two 
demonstrators. In both instances, deep water 
alone does not make the use case, there also 
needs to be deep harbours in order to tug floating 
platforms out to installation sites. In Europe, 
there is potential for offshore deployment in 
Norway, Portuguese deep-water shelf and in 
Southern Europe. Whilst floating wind platforms 
can go further offshore than fixed offshore wind 
platforms, there remains technical challenges 
with cables and associated sub-stations (with 
the need for floating substations too). On floating 
solar platforms, lessons learned from existing 
onshore solar can be applied, but majority of 
floating solar deployment is based in fresh water, 
rather than sea water. It was acknowledged that 

Renewable Energy wind and solar were the technology winners, 
particularly offshore wind in terms of capital, 
volume and reduction in risk premia over time. 
However, a larger and stronger supply chain 
needs to evolve to take full advantage of the 
market opportunity.   

The roundtable stressed the need to consider the 
role of asset management within the renewables 
sector, taking small benefits from ancillary 
services and asset optimisation – operating 
assets smartly to counterbalance decreasing 
returns and increased liquidity from investors 
leading to higher valuations. It was noted that 
the market has moved on a great deal from 
75-85% contracted feed-in-tariffs to merchant 
risk, with the need to deploy battery platforms 
and corporate PPA arrangements. With these 
mitigation solutions comes a different credit 
analysis - viewing long term corporate off takers 
very differently to sovereign payment obligations, 
and other additional revenue opportunities 
coming from private wire, heat offtake, CO2 sales 
etc. dependent upon underlying technologies. 

"The future remains bright and green (and possibly leafy)!"

The final theme discussed was the application of 
ESG standards and benchmarks by investors and 
the need for funds to provide ESG related data 
and reporting. Participants observed that returns 
are a key metric for investments in sustainable 
infrastructure. All things being equal, sustainable 
investments will attract greater investor 
appetite. With increasing number of corporates 
aiming to be 100% renewable, there will be real 
and sustained demand for green corporate power 
purchases, this in turn requires robust ESG 
methodologies. 

Overall, the Renewable Energy roundtable 
concluded that we are seeing a vibrant and 
dynamic sector that has adapted and adjusted 
well to tech and market driven changes, with 
merchant risk, intermittency and ability to 
finance evolving. 
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